WELLS Commercial
FARGO Banking

Early Payment Option for
Customer Approved Invoices

CVS BNYM

Confidential - For Discussion & General Information Purposes Only



Summary of early payment option

Wells Fargo is pleased to offer the opportunity to purchase your customer (buyer) approved invoices prior to maturity date.
You have the option to receive cash early at a competitive rate that leverages your buyer's financial strength.
As you will see, it may provide excellent cash flow and economic benefits to you!

How It Works

Supplier ships goods and invoices to buyer

Using existing buyer process, buyer approves invoices for payment and sends an approved invoice file to Wells Fargo
Supplier is notified via email of buyer invoice approval and sees settlement details

Supplier may immediately and electronically elect early payment of invoice at a competitive rate

Buyer funds Wells Fargo for the full amount of the payment due on the invoice due date

Process Flow Diagram

YM Bank of New
1. (b) Documents to BN York Mellon

1. (a) Shipment to cys —
4. Invoice sale to Wells Fargo: 3. Supplier is notified of 2. Approved 5. Payment on
early payment less payment from buyer* invoice file invoice
discount

Wells Fargo

* Only new presentations received by BNY Mellon after Supplier’s go-live date on the program are eligible for early payment
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Potential benefits of selling invoices to Wells Fargo

Selling your buyer-
approved invoices
to Wells Fargo
offers many
advantages

Potential for improved liquidity and lower cost of borrowing

Accelerated cash flow

Possibility to significantly lower cost of carry

Reduced accounts receivable and days sales outstanding
Reduced capital costs

Reduced borrowing pressure

Flexible purchase options

Simple discount calculation
No Wells Fargo processing fees — only discount cost

Automatic discounting after acceptance of approved invoices or other preferred timing (e.g.,
daily, weekly, by invoice aging, etc.)

If a supplier does not elect to be paid early, buyer will provide full payment on due date and
Wells Fargo will pass funds to the supplier

Flexible payment options

You do not have to set up a bank account with Wells Fargo
Wells Fargo will pay into any bank account you provide
No limit to the amount a supplier can discount

Payment transparency

Invoice detail visibility on each transaction

Email notification of full remittance detail for each payment
Embedded CTX data with ACH payments capability
Historical transaction details

3 WELLS FARGO



Steps for selling invoices to Wells Fargo

Education Supplier Agreement

information form

e The Supplier Adoption e Supplier will review and ® The Receivables Purchase e Wells Fargo will advise
Team provides complete Supplier Agreement is between supplier of the go-live
informational material Information Form and Wells Fargo and the date for first invoice
and answers your send to Wells Fargo Supplier including UCC purchase
questions via email or ° Upon receipt and approval financing statement ° Upon buyer's
phone call of the Supplier e |f supplier has a secured confirmation of approved

Information Form, Wells lending relationship with invoices, Wells Fargo will
Fargo will send the their bank, Wells Fargo discount and fund based
Receivables Purchase will request a lien release on supplier’s set up
Agreement for the supplier and the preferences

bank to sign

Key provisions of the Receivables Purchase Agreement

Supplier assigns rights of receivables to Wells Fargo

Wells Fargo assumes ownership and title to receivables upon payment
Only invoices approved by buyer are eligible for purchase
Transactions are intended to be non-recourse

Invoice purchase is not a loan to supplier
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Example: Discount calculation

Invoice Amount S 1,000 Original Invoice S 1,000

SCF Margin 1.00% Rateisannualized and based on Buyer’s financial strength Cost of Discount $2.97

SCF Payment Day 10 Day early payment is received [estimate] Supplier Receives $997.03

Terms of Invoice 60 Terms

Market Reference Rate (MRP) 1.136% LIBOR based on purchase tenor, as applicable Effective Discount 0.30%
Supplier Receives 99.70%

Invoice Amount MRP + Margin X (Terms - SCF Payment Day)/360

Discount Interest Amount

$1,000 X 2.14% X 13.89% $3

Cash Discount Interest
(e.g. 2% 10 Net 30)

$20

Compare the lower cost of the Early
Payment Option to the higher cost of a
Cash Discount Term on Invoice Amount

*Rates and terms are for representative purposes only. Terms are mutually agreed between Wells Fargo Bank, N.A. and the supplier. Nothing herein constitutes a credit commitment. Participation and selection is subject to further review and
documentation.
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Wells Fargo team

Your dedicated Supplier Engagement Team is ready to assist with reviewing your early payment options.

(Eastern Time Zone, M-F 8:00 a.m.- 5:00 p.m.) Supplier Engagement Leadership

WFCFSupplierFinance@wellsfargo.com Jason Lim — (Singapore Time Zone, M-F, 8am-5pm)
65-6395-6530

Supplier Engagement Leadership jason.lim@wellsfargo.com

Sabria Chidomere Alison Phua - (Singapore Time Zone, M-F, 8am-5pm)

(704) 410-1419 65-6395-2541

sabria.chidomere@wellsfargo.com alison.phua@wellsfargo.com

Licy Glosser

(704) 715-6935
licy.glosser@wellsfargo.com

Holly Jackson
(704) 715-5165

holly.jackson@wellsfargo.com

6 WELLS FARGO


mailto:jason.lim@wellsfargo.com
mailto:alison.phua@wellsfargo.com
mailto:sabria.chidomere@wellsfargo.com
mailto:licy.glosser@wellsfargo.com
mailto:holly.jackson@wellsfargo.com

Disclosures

us.
© 2022 Wells Fargo & Company. All rights reserved. Products and services may require credit approval and may change due to market conditions. Wells Fargo Global Receivables and Trade Finance is the trade name for certain asset-based lending services,
senior secured lending services, accounts receivable and accounts payable financing services, purchase order financing services, factoring, and letters of credit and other trade financing products of Wells Fargo & Company and its subsidiaries.

APAC
This document (and any other materials accompanying this document, collectively, the “Materials”) has been prepared solely for informational purposes and is intended for use solely by the intended recipient. The Materials are not an offer to buy or sell or a
solicitation of any offer to buy or sell any financial products or services or to enter into any transaction. Recipients must not reproduce, redistribute or pass on this document, directly or indirectly, to any other person, in whole or in part, for any purpose.

Wells Fargo Bank, National Association (“WFBNA”) makes no representation or warranty (expressed or implied) regarding the adequacy, accuracy or completeness of any information in the Materials. The information presented is based upon sources that
WFBNA believes to be reliable, though accuracy of the information is not guaranteed.

WFBNA does not assume any liability for any loss that may result from the reliance by you or any other person upon the information or opinions expressed in the Materials. This information does not constitute investment, financial, tax, legal or business
advice and you must make an independent decision regarding the structure of your transactions and your related needs. Please contact your investment, financial, tax, legal or business advisor regarding your specific needs and situation.

Wells Fargo & Company, WFBNA and their affiliates (collectively, “Wells Fargo”) conducts business globally. Outside the U.S. Wells Fargo conducts business through various companies, including duly authorized and regulated subsidiaries and affiliates in
Asia, Canada, Europe, Middle East, Africa, and Latin America. Not all products and services may be available in all countries. Each situation needs to be evaluated individually and is subject to local regulatory requirements.

© 2022 Wells Fargo Bank, N.A. Organized under the laws of the U.S.A. with limited liability. All Rights Reserved. Member FDIC. Deposits held in non-U.S. branches are not FDIC insured.
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